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P ro m o t i o n

McKinley Financial Group
You Can Have It All

McKinley Financial Group believes 
this: You can have it all—independence, 
as well as sophisticated plans to minimize 
your taxes, potentially help grow your 
investments and maximize the wealth 
transferred to your children.

Obviously, that is easier said than 
done. But Troy Collins*, RFC, president 
of McKinley Financial Group, an indepen-
dent planning firm in Redwood Shores, 
California, says McKinley can deliver it all 
by utilizing alternative investments and 
tax-smart strategies to wring out invest-
ment inefficiencies. “Our plans are very 
sophisticated but easy to understand,” 
says Collins, “and designed to help our 
clients pursue their goals and stay within 
their risk tolerance.”

“Because of the increased correlations 
between asset classes and the preva-
lence of relatively low interest rates, we 
don’t believe a traditional asset-allocation 
based model will be effective in protect-
ing family wealth in the new economy,” 
adds Chartered Financial Analyst Karl 
Steinbrecher.* “Real risk is doing the same 
thing you have always done. It simply won’t 
work today. That’s why we prefer a results-
based model that seeks to remove new 
economy risks from a family’s portfolio.”

“Many of my clients come to me with a high degree of financial frustration,” says 
Timothy Connor, Ph.D., an experienced Pension Consultant to McKinley Financial Group. 
“They are intelligent, successful people who have had it with plans they cannot really 
understand.” Dr. Connor thinks that you should be able to explain your own financial plan 
to a friend or family member in five minutes or less. If you can’t, the fault is not with you, 
he says, but with your financial plan.

Unique Approach
The McKinley Financial Group prides itself in designing an approach that is tailored 

for clients by taking ideas that used to be available only for the ultra-wealthy or large 
corporations and sharing them with its clients. 

For example:
Tax Deductions: Employer-sponsored benefits are common in larger firms, but 

few planners understand how to make them work for small businesses, self-employed 
individuals and even retired people. “We are fortunate to work with Dr. Connor,” says 
Collins. “He has established plans that allow our clients to tax deduct $100,000  
or more per year and use the deductions for life insurance, medical coverage and  
other benefits.”

Real Estate: Traditionally, financial planners have either discouraged real 
estate investments or told the clients to handle such investments themselves. 
“We think just the opposite,” explains Collins. “Real estate is a favorite and can 
be a suitable asset for many people. Our focus, however, isn’t purchasing real 
estate, but helping clients make it an even better investment by showing them how 
to maximize growth, reduce taxes or turn rents into a tax-free income stream.”

Alternative Investments: McKinley provides clients access to assets that 
used to be available only to large corporations and endowments of the world. 
As Steinbrecher puts it, “We have sought out modernized distribution of these 
asset classes for our clients.” 

Estate Planning: “Most clients,” Connor says, “derive significant satisfac-
tion from seeing that they can leave a lasting legacy to their children and/or 
their community. We need to be smart about investments today to not lose our 
clients’ wealth later to taxes.”

McKinley Financial Group works directly with select clients who value sim-
plicity in their financial plans and who have levels of income and/or assets that 
are significant enough to generate high taxes and wealth transfer concerns.
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McKinley Financial Group brings sophisticated, 
new economy planning down to earth.
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